Mogo3zHaBcTBO. AiTEpaTypO3HABCTBO

..............................................................................................................................................................

YIK 811.112.2°82-96
DOI https://doi.org/10.24919/2308-4863/61-4-11

Oxcana ITOBOHCBHKA,

orcid.org/0000-0002-6304-5906

Kanouoam inonoeiuHux Hayx, Ooyeum,

8.0. 3a6i0y8aya Kagedpu 2any3e8020 nepexiady ma iHO3eMHUX MO8
XepcoHcbKko20 HayioHANLHO20 MEXHIYHO20 YHIBepcumenty
(Xmenvruyokuil, Yepaina) poloks0808@gmail.com

JIHI'BOCTUJIICTUYHI OCOBJIMBOCTI HIMEIIBKOMOBHOI'O
HAYKOBOTI'O TEKCTY IIIIPYYHUKA 3 MAPKETHUHI'Y

Y npononosaniii cmammi posensioaemocsa 8 AiHS8OCMUNICHIUYHOMY ACNEKMI MAKULL HCAHP HAYKOBO2O MEKCmy K
niopyunux. OCHOBHOI Memoto pO3BIOKU € BUABLEHHS JTIH2BOCMULICIMUYHUX 0CODIUBOCMEN HIMEYbKOMOBHO20 HAYKOBO-
20 meKcny niOpyyHUKa 3 MApKemuHzy, 8axcaueux Oasa nepexaiady. Y xooi 00cniodicenHs 6CINAHOBNEHO, WO HAYKOBOMY
mexcmy, a came NIOPYYHUKY 3 MapPKemuHey XapaxkmepHi 61acHi 1iHe80CMULICMUYHI ocobaugocmi. /[o maxux Hanexcams
CmMpYKmypa ma oQopmieHHs HAYKOBO2O MEKCHY, 30KpeMAd HAABHICIb HA36U NIOPYYHUKA, OEKIIbKOX a8mopie, nepeomo-
8U, 3MICTY, YleHO8aHiCmb IHGOpMayii Ha po30inu, nNiOpPo30inU, GUCHOBKU 00 KOJHCHO20 NIOPO30LLY, CHUCOK Jimepamypu,
npeocmasieHicme KAY08uUx NOHsAmMy, a maxoxc inrocmpayii, epagikie ma cxem. Ceped MOSHUX 0CODIUBOCMEl HA NeK-
CUYHOMY DIBHI 8UABNIEHO BUKOPUCIAHHSA 3HAYHOT KiTbKOCHT MEPMIHON02IYHUX 00UHUYDL, 30eDiIbUl020 2any3i MAPKemuHzy,
a MaKoC THUWUX CYMINCHUX HAYK ma cghep OIsIbHOCTI, a came — eKOHOMIKU, Oi3Hecy, (PIHANCI8, opucnpyoeHyil, MeHeoic-
MEHmYy Moo, Wo 3yMOBIEHO eKCMPANIH2BICIUYHOIO 03HAKOIO, 30KpeMa NpeoMemHO-102i4HOI0 CRI6BIOHeceHiCmI0 mep-
MIHI8, KA eupaicacmvcs 8 ix Oeiniyii ma Qyurkyionarorux xapakmepucmukax. Ipu yoomy y 0ocrioscysanomy mexcmi
npesanoioms 8y3bK02any3esi ma mixceanysesi mepminu. Bocusana mapkemunzo8a mepminono2is 30e0iibuio2o 6a3yemo-
€A HA 3aNO3UYEHHSIX 3 AHSTINUCLKOL MOBU. YV meKcmi wupoKko UKOPUCTIOBYIOMbCSL MAKOJC MEPMIHON02IUHI abpesiamypu,
Hacamnepeo 8y3bK02A1y3e8020 Xapakmepy. Basxciugum iine80CmunicmuuHum napamempom niopyyHuKa Ha epamamuyHo-
MY PIBHI € cnocib opeanizayii CURMAKCUCY, 015 K020 XAPAKMEPHT PO32OPHYMI CKAAOHI peueH s 3 Yinum psaoom niopso-
HUX peueHb ma pisHUMU MUNamu 36 3Ky, HACamnepeo, NPUUUHHO-HACTIOKOBUM, ampubYmMuGHUM, YMOBHUM Ma YACOBUM,
HASI6HICMb KOHCMPYKYIH, YCKAAOHeHUX iHpinimusHumu obopomamu um~+zu~+Infinitiv ma sein+zu+Infinitiv, mooarenumu
diecnogamu, KOH FTOHKMUBOM Md NACUSHUM CMAaHoM. Busieneni epamamuyni ocobnusocmi cnpusiioms 102i4HOMY NOCTIO0G-
HOMY 8UKNIAOY IHGOpMAayii, HAYKOBOCMI MEKCHLY, AKYEHMYBAHHI HA 8ANCTUBUX NOHAMMAX MA KAMe20pIisx.

Tlepcnexmusu nodanbuiux 00Cai0HCeHb NOAA2AIOMY Y BUABLEHHI CeyUiKu nepexiady HiMeybKOMOBHO20 HAYKOBO20
meKcmy niOpyYHUKA 3 MAPKeMUHey HA YKPAiHCbKY MO8Y 3 YPAXY8AHHAM 8CHAHOBIEHUX JIIH280CIMUNICIUYHUX 0COOUBOC-
metl.
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LINGUISTIC AND STYLISTIC FEATURES OF THE GERMAN-LANGUAGE
SCIENTIFIC TEXTBOOK ON MARKETING

The proposed article deals with the linguistic and stylistic aspects of such a genre of scientific text as a textbook. The aim
of the research is to identify the linguistic and stylistic features of the German-language scientific textbook on marketing,
important for translation. The study found that the scientific text, namely the marketing textbook, is characterized by its
own linguistic and stylistic features. These include the structure and design of the scientific text, in particular, the presence
of the title of the textbook, several authors, preface, table of contents, division of information into sections, subsections,
conclusions to each subsection, list of references, representation of key concepts, as well as illustrations, graphs, and
diagrams. Among the linguistic features at the lexical level, the use of a significant number of terminological units, mainly
in the field of marketing, as well as other related sciences and fields of activity, namely economics, business, finance,
law, management, etc. was revealed, which is due to extralinguistic features, in particular the subject-logical correlation
of terms, which is expressed in their definition and functional characteristics. At the same time, narrow-sectoral and
intersectoral terms prevail in the studied text. The marketing terminology used is mostly based on borrowings from the
English language. Terminological abbreviations, primarily of a narrow sectoral nature, are widely used in the text.

66 AxTyaapHI IMTaHHS rymaHiTapHMUX Hayk. Buim 61, Tom 4, 2023



[Toasoricera O. ATHIBOCTMAICTMYHI OCOOAMBOCTI HIMELJPKOMOBHOTO HAYKOBOTO TEKCTY MIAPYYHMKA 3 MAPKETUHIY

000000000000 00000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000cscsesesesesssssscscscscsesnsosnsse

An important linguistic and stylistic parameter of the textbook at the grammatical level is the way of organizing
the syntax, which is characterized by extended complex sentences with some subordinate clauses and different types
of communication, primarily causal, attributive, conditional, and temporal, the presence of constructions complicated
by infinitive turns um~+zu+Infinitive and sein+zu+Infinitive, modal verbs, conjunctive and passive voice. The identified
grammatical features contribute to the logical sequential presentation of information, the scientific nature of the text, and

the emphasis on important concepts and categories.

Prospects for further research are to identify the specifics of the translation of a German-language scientific textbook
on marketing into Ukrainian, taking into account the established linguistic and stylistic features.
Key words: scientific text, marketing textbook, linguistic and stylistic features, term, translation.

AKTyanbHicTh npo0iemu. Hamre croroneHHs
Bi/I3HAYAETHCSA 3HAYHUMH 3MiHAMH B YCIX Tally3six
HayKH 1 TEXHIKH Yepe3 IX MIBUIKHHA PO3BUTOK Ta PO3-
MTOBCIO/DKEHHS. A BiZIOMUM € TOW (hakT, mo Oynb sKi
3MiHU B HAyKOBO-TEXHIYHHX cepax MpU3BOAATH 0
HEOOXITHOCTI 3MiH 1 y MOBHIH CHUCTEeMi, IO TOSBU
HOBOi HEOOXIHOI TEepMIHOJIOrII TOmO. 3 MOSBOIO
HOBHUX Tally3el a00 3 iX pO3MMpPEHHSM, 3’ SIBISTFOTHCS
i HOBI HayKoBi TMyOmiKkarii, ki MalOTh BJIAaCHI 0CO-
ONUBI JIIHTBOCTUJIICTHYHI ITapaMeTpHu.

[Tigpy4dHuK K KaHP HAYKOBOTO CTHIIIO MAa€ MEBHI
JIHTBOCTHITICTUYHI O3HAKH, MapaMeTPH i BUMOTH JI0
oopmIteHHsI, 3MICTy, CTPYKTYpH TOIIO. BakmuBum
MMATAHHSM Ta TOACKYIH CKIIATHICTIO CHOTOHI € BiJl-
TBOPEHHS IMX JIHTBOCTHIIICTHYHUX OCOOIMBOCTEH,
SIKI MOXKYTh BUHHMKATH 4Ye€pe3 BiICYTHICTh PiBHOLIH-
HUX BiIMOBITHUKIB Y MOBI Iepekiany abo 3yMOBIeHi
HEOOXIHICTIO JoKaji3allii. BiATBOpIOIOUN HAayKOBHIA
TEKCT CIIiJ] 3BaKaTH Ha BCi OCOOIHMBOCTI OpHUTIHAIY,
BimoOpakaroun ab0 JIOKTI3YIOYH iX y TepeKiai,
OCKINBKH ISl TIepeKiiajiada, SK MOCEPeIHHKa MiXK
TEKCTOM OpHTiHANy Ta MOro iHIIOMOBHHM aJpeca-
TOM, came >KaHp 3yMOBIIO€ BHOIp HepeKiagalbKux
pillleHb JUIs JOCSATHEHHS a/ICKBaTHOTO TIEPEKIIaTy.

AHaJi3 ocTaHHIX JOCJTiXKeHb i myOJikamiii.
3HayHa KIIBKICThH JIHrBICTIB, a came 1. K. bimomin,
I'. I. bexxenaps, B. M. Jleituuk, T. P. Kusk, M. H. Bo-
noniHa, A. C. [I’sxos, O. 1. Oryii, A. M. Haymenko,
I. C. Jlorre, O. B. IlogBoiicbka Ta 6araro iHIIHX
3aiimManucsl mpobieMamMu TepMiHOCHcTeM, (YHKII-
OHYBaHHSIM TEPMIHOIEKCHKH SK JIEKCHYHOI OCHOBH
HayKOBOTO CTHIIIO, CTHIIICTHYHHMH OCOOIHBOCTSIMHU
HayKOBHX TeKCTiB. Crienndpiky HiMEIIbKOMOBHHX TEK-
CTIB 3 Trally3i MapKeTHHTY po3misiaanu [openbka A.,
Typumesa O., peknamaux TekctiB — [openpka A. C.,
MapturoBud E. A. ta iam. Illogo miHrBOCTHITICTHY-
HHAX OCOOJMBOCTEH >XaHPY HAyKOBOTO CTHIIIO ITiJI-
py4YHHKa, a caMe 3 TaKoi BiTHOCHO MOJIOIOT HAYKOBOL
JUCLUIUTIHU K MapKETHHT, TO BOHU BCE 1€ 3aJIMIIA-
FOThCS 11032 YBArok JIOCIITHUKIB, TOMY IIPOTIOHOBAaHE
JOCII/DKEHHS. CIPUATUME TIOAABIIOMY SKICHOMY
mporiecy TepeKiaay HIMEIIbKOMOBHHUX HAayKOBHX
TEKCTIB 3 MapKETHHTY, a caMe XaHpy HiAPYYHHK, Ta
MIOIIMPEHHI0 HAYKOBUX 3HAHb Y TPOIECI MIXKKYIh-
TYpHOT KOMYHIiKalii B chepi MapKeTHHTY.

TakuM 4UHOM, METOI0 TOCIIIKEHHS € BUSBICHHS
JIHTBOCTMIIICTUYHHUX MapaMeTpiB y HAyKOBOMY TeK-
CTl MiApyYHHUKA 3 MAPKETUHTY, SIKi € OCHOBOIO AJIS iX
a/IeKBaTHOTO BiATBOPEHHS YKPaiHCHKOIO MOBOIO.

Bukiaa ocHOBHOro martepiasy aociiaKeHHS.
Sk BimoMO, KOXKHHI KaHpP CTHIIIO BCTAHOBITIOE TICBHI
KpuTepii 70 BUKOPUCTAHHS MOBHHX 3ac00iB Ha BCiX
PIBHSIX, CTPYKTYPHOTO Ta 3MiCTOBHOTO O(OPMIICHHSI.
Taki BUMOTH i CTAHOBISTH COOOO JTIHTBOCTHITICTHYHI
0COONMBOCTI. Y HHUX YK€ 3aK/IaJIcHO NEeBHI CTHIIIC-
TUYHI BUMOTH Ta HOPMH, SKi MalOTh OyTH HassBHUMU
y TBOpi. A came iX BIOIOBiAHE HOTpUMaHHS ab0 Bi-
XWJICHHS TOBOPATH NPO MPHUHAIEKHICTh CIOBECHOIO
TBOPY A0 TEBHOTO JKaHPy, a00 X NP0 HENpUHAJIEK-
HICTb, Yepe3 MOpYLICHHS BCTaHOBIEHUX HOpM. OTxe,
JKaHp CTBOPIOE OCHOBHUH KOHTYDP TBOPY, & BCTAHOB-
JICHI CTHUJIICTHYHI 3aCO0M — CTHIIb. TakuM 4MHOM, Ha
OCHOBI HaBEICHUX BHM3HAUYEHb MOXKHA CIIPOOYBaTH
JaTH BU3HAYEHHS JIIHTBOCTHIIICTUYHUM OCOOIH-
BOCTSIM CJIOBECHOTO TBOpPY — IIe CHOCiO opranizarii
XapakTepy OIMOBi/i, BIAMOBIJHIM THM Y1 1HIIHM >KaH-
POBHM HOpPMaM, CHCTEMH 00pPa3iB, AKIO HAETHCS PO
XYIIO’KHIH TBip, @ TAKOXK BCiX MOBHHX 3ac00iB y TBOPI,
SKi CTBOPIOIOTh HOTO MiTICHWNA 00pa3; me cucrema
MOBHHX 3ac00iB, SKi MiIOPSIAKOBAHI CTUIICTUYHHUM,
JKQaHPOBUM Ta KOMYHIKaTHBHUM 3a/1a4aM CJIOBECHOTO
TBOPY, 32 JIOTIOMOTOIO0 SKHX CTBOPIOETHCS 1HAMBITY-
aJbHO-aBTOPChKA KapTHHA CBITY.

HaykoBuM TekcTaM TaKOXK TpHTaMaHHI BJIACHI
JHTBOCTHITICTUYHI OCOOJIMBOCTI, SIKi BUPI3HAIOTH 1X
3-IOMDX iHIIKX TBOPiB. JocmimKyBaHH HAMH TEKCT
MiIpYyYHUKA 3 Taldy3i MapKeTHHTY Ma€ CBOi BHU3Ha-
YaJIbHI JIIHTBOCTHJIICTHYHI PUCH.

3 omsAy Ha CTPYKTYypHI YaCTHHH JOCIHIJKyBa-
HOTO TEKCTY 3 Taly3l MapKEeTHHTY, IOCIIIKyBaHUI
HiAPYYHUK 3 MAPKETHHTY, SIK THII HAYKOBOTO TEKCTY,
CKJIaJaeThCsl 3 TaKUX €JIEMEHTIB, 30Kpema: Ha3Ba
MiIpYyYHUKA, 3MICTY, TIEPEAMOBH, 5 YacCTHH, KOXKHY
3 SKMX TOMAJICHO Ha PO3IIIM Ta MiIPO3/IIH, CIIUCKY
JiTEpaTypd Ta KIFOYOBUX IOHSTH. 3arajbHa Ha3Ba
nigpyunuka “Marketing. Eine FEinfiihrung auf der
Grundlage von Case Studies ”(Mapxemune: cmyn 0o
OCHOB BUBUEHHS KOHKPEMHO20 GUNAOKY) BUKOHYE y3a-
TaJbHIOI0YY, TeMaTu3ylouy (yHKII0, BKa3yloud Ha
T€, 110 UTUMETHCS PO NEBHUM ACIIEKT MAPKETUHTY,
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a caMme o3I Teopii MapKETHHTY Ha OCHOBI JOCi-
JOKEeHb TICBHUX cuTyarliid. HasBHICTh 4iTKO oopmite-
HOTO 3MICTY € CTUJIICTHYHO PUCOIO ITiIPYyIHUKA, 110
I1e pa3 MiITBEePKY€E MPUHAICKHICTD JaHOI HAYKOBOT
TIparti 0 3a3Ha4eHOTO KaHPY.

[lepeamoBa € BayKJIMBUM €JIEMEHTOM ITiAPYIHHKA.
Lle wactuna, sika mepenye caMoMy TEKCTY 1 Iosic-
HIOE PO [0 MTUMETHCS HaAajli, HaroJoIIyIo4YHd Ha
BU3HAYHHX PHCaX MiIpydHHUKA Ta HOTO YHIKaJIbHOCTI,
sKa KPUETHCA HE y CyXOMY IIPEACTaBICHHI Teopii,
a y mojanbmoMy ii po3mIAal Ha MPHUKIAIl BiIOMEX
MiIPUEMCTB, IO € JOpPOOKOM OaraTrhbOX HayKOB-
LiB Ta MIATBEPIKY€E BUCOKY MPOQECIHHICTh TaHOTO
HaykoBoro TBopy. Came Takuii crocid odopMIIeHHS
Mepe/IMOBH TIATBEPIDKYE, MO Tepell HaMHU ITipyd-
HUK. Hmkde BKa3zaHO Tpi3BUINA Ta iIMEHA aBTOPIB —
G. Walsch, A. Klee, T. Kilian.

Sk yxe 3a3Havyanocs, caM TEKCT MiApy4YHHKa
CKJIaJIa€ThCsl 3 5 YacTHH, 10 MArOTh BIIACHI 3aroyo-
BKH, SIKI BAKOHYIOTh TeMaTH3y0uy (DyHKIIIIO0, 8 TAKOK
HecyTh NeBHY iH(opMariito npo 3mict Tekery. Hamami
MIPEACTABIICHO 3arojIOBOK IMiIPO3MLTy Ta ITiIITyHK-
TiB, AIKi OLITBII TOYHO XapaKTepU3yIOTh MUTAHHS, SKE
po3kpuBarumeTbest fanmi. OTxe, TEKCT MiApy4YHHKA
YiTKO CTPYKTYPOBaHMH, PO3AITICHUN Ha MYHKTH Ta
migmyskta. OOpaHa JUis aHaiizy 4YacTUHA ITiJpyd-
HHKa 3 TajTy3l MapKeTHHTY Ma€ Ha3By: ‘‘Strategisches
Marketing” — “Cmpameziunuii mapkemune”.

CrpyKTypa IOCHiAXKYBAaHOTO pO3AUTYy MiApyd-
HUKa — TpaauliiiHa. Po3moBigs € MOCHTiIOBHORO,
BeJleThesl B 0e30c000Bi (hopMi, agpecanTa HE MOX-
JUBO TpociigkyBard. CroyaTky HaJlaeThesl BCTYITHA
JacTHHA, B AKi{ YATAY 03HAHOMITIOETHCS 3 HAIPSIMOM
BHKJIZICHO1 iH(opMaIii, TOTiM HaJaeThcI OCHOBHA
iHdopMarlis, Ta KOKHUH MiIPO3Ii 3aBEPIIy€ETHCS
BHUCHOBKOM, B KiHIi IaHOTO PO3ZiNy MpeAcTaBieHa
iH(pOpMAIIisl JEMOHCTPYETHCS Ha MPUKIIaIaX BiIOMUX
kommaHiii. HasiBHI TakoX UTrocTpaltii Ta BeTUKa KiJlb-
KICTh CXeM Ta TaOJHUIIh, SKi TOTIOMAaraloTh CTPYKTYPY-
BaTH iH(POPMAIIIFO ISl YUTa4a Ta CIIPUSATH i1 JIETIIOMY
3amaM’sSITOBYBAaHHIO, L0 € BJIACTUBUM JUIS JKaHPY
nigpyuynrka. {ogo camoi po3noBiai, To ITyXe 4acto
HABOAATHCS BU3HAYCHHS Ta (POPMYJIIOBAHHS MOHSTH
Ta iX MOSICHEHb, JIOKA3H HaJaHUX TBEPJKEHb, MOCITi-
JIOBHI BUCHOBKH, III0 TaK CaMO CBIAYHUTH PO HAJIEK-
HICTh TEKCTY A0 JAHOTO XaHpy. JIekcuka Ta TepMiHO-
JIOTisl MalOTh HAyKOBHI XapaKTep, BAKOPUCTOBY€ETHCSI
€KOHOMiYHa TEPMiHOJOTisl, a CaMe MapKETHHTY.

3aBepIIyIOTh IIeH PO3/ILT MiAPyYHHUKA BUCHOBKH —
Key Learnings. 3aBgaHss IIbOTO PO3AUTY — KOPOTKUAN
BHIKJIAJ i1 BUPIIICHHSI TOCTABJICHOI 3a1a4i, OTprUMa-
HUX aBTOPOM pE3yJIbTaTiB Ta 3arajbHUX BHCHOBKIB,
SIKI MOYKHA 3pOOMTH Ha IX OCHOBI, IO 1 cOCTepira-
€MO Y IOCITi>KYBaHOMY PO3ALNI MiApyYHHKA.

CIiMcok BUKOPHCTaHHX JIXKEepeNl HABEACHO HaIpH-
KIiHITI BCHOTO MiIPYYHUKA, K 1 MOTPEOyIOTH BUMOTH
JAHOTO >KaHpY. 3arajJbHUX BHCHOBKIB HE IIpen-
CTaBJICHO, OCKUJIbKM KOKHUHM PO3IiT 3aBEPILy€ETHCS
y3arajbHEHHSM, Yepe3 II0 HeMae HeoOXigHOCTI
HABOJUTH OJWH BHCHOBOK, a TaKOX IS OLIbIIOT
CTPYKTYpOBaHOCTI iH(opMaii micias NpoYuTaHHS Y
ynTada. Lle € xapakTepHO PUCOIO MiAPYIHUKA.

3aBepliye MiAPYYHUK CIIMCOK KJIIOUOBHUX MOHSATH,
IO MOJIETIIY€E CIPUUHATTA iH(opMmanii unTadeMm Ta
BUKOPHUCTOBYETBCSL JJIsl 3PYYHOCTI KOPHCTYBaHHS
MiAPYIHUKOM.

OTxe, MO CTOCYEThCS OCHOBHHMX CTPYKTYPHHX
€JIEMEHTIB, 3 SIKUX HEOIMIHHO IOBHMHEH CKJIaJaTUCS
MiAPYyYHUK, TO CIiJ 3a3HaYUTH, MO AOCITIHKYBaHUN
HaMM MiIPYyYHHUK 3 MapKeTHHTY BiJIOBiga€e CTHIIiC-
TUYHUM BUMOTraM O(QOpPMIIEHHS 1 Ma€ 3arojioBOK,
nepeIMOBY, 3MICT, OCHOBHY a00 iHpOpMaTuBHY dac-
THUHU 3 BUCHOBKAMH, CIIMCOK BUKOPHCTaHUX [DKEPEI
Ta KIo4oBi MOHATTA. OcHOBHA abo iH(opMaTHBHA
YaCTHUHA HAYKOBOI CTAaTTi YiTKO CTPYKTYPOBAaHa.

om0 BHYTPIIHBOT CTPYKTYPH, TO BiIOMHUM € TOH
¢axt, o OyAb-SKUI MIPYYHUK XapaKTepU3YEThCS
3HAYHOIO KIJIBKICTIO TEPMiHIB Pi3HOTO PiBHA CIIEIliaTi-
3arii. [1o cTocyeThes TOCTiHKYBaHOTO MiAPYIHIKA 3
MapKeTUHTY, TO HalOIIbII XapaKTepHOI CTHIIICTUY-
HOIO O3HAKOI0 JAaHOT0 HIMELLKOMOBHOTO HayKOBOTO
TEKCTY € BeJHMKa KUTBbKICTh TepMiHiB. OqHaK nepe-
MOBa BHPI3HSETHCS 31 BCHOTO TEKCTY HE 3HAYHOIO
KUTBKICTIO TEPMiHIB, 11 HallCaHO y OUTBII 3arajibHO-
HAyKOBOMY CTHIIi, 3 METOIO 03HAHOMIICHHS TIOTESHITIH-
HOT'0 YNTa4a 3 MOAAIBIIUM TEKCTOM MiAPYUHHUKA, LII0 €
NPUTaMaHHOIO 03HAKOIO MEPEAMOBH Y MiJPyYHHUKAX.

OTxe, 30BHIIIHI YHHHUKH — CTPYKTYpHI €IeMEHTH
Ta O(QOPMJICHHS, HASBHICTh UTIOCTpAIliii Ta YiTKOTO
WIEHYBaHHA JOCIHIPKyBaHOIO HaMM IiJpydHUKa
3 MapKETHHTY, BIIIOBIJAI0Th BUMOTaM LIbOTO JKaHDY.

TepmiHocHcTEMa rairy3i MApKETHHTY € BasKJINBOIO
CKJIaJJOBOI0 YaCTHHOIO 3arajJbHOEKOHOMIYHOI TepMi-
HOJIOTIYHOI CUCTeMH. Y TepMiHONOTIi 1iei cyOMOBH
CKJIayacs CBos, crielugigyHa CUCTeMa CrI0CO0iB HOMi-
HaIlii, sika pOpMyeThCS Ha CUCTEMHOMY PiBHI MOBH
(KortyHn, 2010: 354).

TepMiHOIOTiA — L€ MMPOKUN LIap JIEKCHUKH, IO
IHTCHCUBHO PO3BUBAETHCS Ta AKTHBHO B3aEMOIIE
3 IHIIMMH [IapaMH CJIOBHUKOBOTO 3aracy MOBH,
BIIEPIIY YEPTY,133araJIbHOBKHBAHOIO JIEKCHKOI0. ToMy
BHBUCHHS 3aKOHOMIPHOCTEH yTBOPEHHS TCPMIHOJIO-
T19HOT JIEKCUKH, 11 CTPYKTYPH i CEMAHTHUKH € OJHUM
3 BaXJIMBHX 3aBIaHb CyYacHOI JIIHTBICTHKH, B TOMY
yuci i nepexnago3znasctsa (Kusik ta inm., 2006: 37).

Ha choromHiniHii JeHb iCHY€E 0€3J1i4 TyMOK III0/I0
nedimimii TepMida, MO HacaMIIepen 3yMOBIICHO Pi3-
HUMH TiAX0JaMH T0 HOTO BUBUCHHS. Y HaIiit poOoTi
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MH BUXOIMMO 3 3arajIbHOTO PO3yMiHHS, IO TEPMiH —
[Ie MOBHHU 3HAK, MPU3HAYCHUN JUTsl HOMIHAII crie-
LiaIEHOTO HAYKOBOTO MOHSTTS, SIKE B CBOIO YEpry €
€JIEMEHTOM HayKOBOi CHCTEMH MEBHOI rayry3i 3HaHb.

SIk B HIMEIIBKOMY, TaK i B yKpaiHChKOMY MOBO3HAB-
CTB1 OCTAHHIM YacoM 00’€KTOM IOCIIIKEHb CTAIOTh
TEPMIHOCUCTEMH PI3HOMAHITHUX HAyKOBO-TEXHIYHHUX
ranyzeid. OHaK, OKpeMi MiJICUCTEMH Cy4acHOi Tep-
MIHOJIOTIT 3aJIMIIAIOTHCS 1€ HEIOCTATHHO BHUBYE-
HAMH ¥ TOTpeOyIOTh MOJAIBIIOTO OMIPAIIOBAHHS
Ta cucreMarm3amii. Lle crocyeThest B mepiry depry
TEPMIHOCUCTEM HOBHX Tally3eil eKOHOMIYHOI HayKH,
HOBHX €KOHOMIUHHUX TEOPIiii, IO BUHUKIIX i MOIIUPH-
ncs B YKpaiHi 3 pO3BUTKOM PUHKOBHX CKOHOMIYHHX
BiJTHOCHH, CepeJl IKUX BUOKPEMITIOETHCSI MAPKETHHT.

[loHATTS MapKeTHHTY y BITYH3HSHOMY HayKO-
BOMY IIPOCTOPI 3'SIBUIIOCS TTOPIBHSHO HENABHO, TOMY
yKpalHCbKa MapKETHHIOBa TEPMIHOJIOTiS HAJIC)KHUTh
JI0 TPYIH Cy4acHUX TepMIHOCHCTEM, sika mepeOyBae
Ha crajii craHoBieHHS. ChOTOJHI MapKETUHT BUII-
JIIETHCS 13 CYCHUTBHOT €eKOHOMIYHO1 TeOPii SIK ILITKOM
chopmMoBaHa HayKoBa KOHIIEHIIiS Ta cdepa MpruKIIa-
HOT €KOHOMIKHM ¥ BUKIIQIA€THCS SIK CAMOCTIHA JUC-
LUIUTIHA B YCIX EKOHOMIYHHX 3aKJ1a/]aX BUIIOT OCBITH
Ha1oi kpainu. Bennka KinbKicTh TEPMiHIB U151 IO3HA-
YEeHHS MAPKETHHTOBUX TOHATH, PaHillle HEBIIOMHUX,
yBifilIa y ¢axoBe MOBIEHHS W aKTUBHO BHUKOPHC-
TOBYETbCS B MpoeciiiHiii KOMyHiKaii, Hamp., no3u-
yionyeanns — die Warenverteilung, nabnicumi — die
Publicity. BHacninok 6ararb0x eKCTpasliHIBiCTHYHUX
SIBHL MAPKETHHTOBI TEPMiHM BHHMIILIK 32 MEXKi Mpo-
(ecilinol chepu BKUBaHHS, CTaId BHUCOKOYACTOT-
HUAMH, COLIaJIbHO 3HAYYIIMMHU 3araJbHOMOBHHUMH
OJMHHUIIIMH, TIOP.: CHOHCOp — der Sponsor, ciozan —
der Slogan, 6peno — Brand, inmepnem-mapxemune —
das Internet-Marketing).

Vkpainceka 1 HiMeIlbKa MapKeTHHTOBa TEPMiHO-
Jjiorist chopMyBaiacsi Ha OCHOBI “0a30BOi” 3arajibHO-
€KOHOMIYHOI TepPMIiHOJIOTIi, ajie MPH IHOMY OCTAHHS
3a3Halla 3HAYHUX SKICHUX 3MiH, OCKIIBKH B PE3yib-
TaTl BUHUKHEHHS HOBOi KOHIETIIIi epeOyI0By€ThCS
BCS CHCTEMa BHYTPIIIHIX 3B’S3KiB 1 3aJI€:KHOCTEH
MiX TepMiHaMH.

o siapa MapKeTHHTOBOI TEPMIHOJIOTii BXOMSTH
Taki 0a30Bi TEPMIHM 3arajbHOI EKOHOMIYHOI TEO-
pii, sk mosap — die Ware, kyniena — der Einkauf,
npoodadic — der Verkauf, nponosuyis — das Angebot,
yina — der Preis, 0omin — die Einwechselung tomo,
SKI BUpPaXalTh (QYHIAMECHTANbHI TOHSATTS MapKe-
THUHTY 1 BXOIATH SK Oe3rmocepenti abo omocepeaKo-
BaHI CKJIAJIOBI y CEMaHTUYHY CTPYKTYPy MapKeTHH-
TOBUX TEPMIiHIB: mosapHuii 3nax — das Warenzeichen,
kpuea nonumy — die Nachfragekurve tomo (KopryH,
2010: 355).

Bsaemonis MapkeTHHroBOi ¥ 3arajJbHOEKOHO-
MigHOI TepMiHOJIOTii Mae Taki GOpMHU: BXOMKCHHS
3araJJbHOEKOHOMIYHUX TEPMIiHIB ¥ TEPMIHOCHCTEMY
MapKeTHHTy 0e3 3MiHM CEMaHTU4HOI CTPYKTYypH,
Hanp.: kaniman — das Kapital, mosapoobopom — der
Warenumsatz, yinoymeopennuss — die Preisbildung
tomo. Taki TepMmiHM (YHKIIOHYIOTH OJHAKOBOIO
MIpOIO B YCIX Tay3sX €KOHOMIKH 3 THM CaMHM 00CsI-
TOM CEMaHTHYHOI'O 3HAYECHHS; 3BY)KEHHSI CEMaHTHKH
TepMiHa TPU BXOPKEHHI B TEPMIHOCHCTEMY MapKe-
TUHTY, HAPUKIAJ;: 8ubipka—die Stichprobe —uactuna
CYKYITHOCTi EKOHOMIYHUX SIBHILI, 00’ €KTIB Ta iX MOKa3-
HUKIB, K1 BIIOMPAIOTh /7151 BUBUEHHS 3 METOIO OTPH-
MaHHS JTaHUX TIPO BCIO CYKYITHICTH (€K.) Ta 8ubipxa —
die Auswahl — dWacTuHa HacelleHHs, BigiOpaHa AJs
NPOBEJCHHSI MApPKETHHTOBOT'O JTOCIIIKECHHSI, SIKa Ma€
MIPEACTABIISATH HACEICHHS B LiJoMYy (MapK.); pO3ILIu-
pPCHHSI CEMaHTHUKH TEpPMiHA BHACIIJIOK BXOJHKECHHS
B TEPMIHOCHCTEMY MAapKETHHTY, HAIPUKIAL: KOH-
Kypc — der Wettbewerb — 3maraHssi, B IpoIleCi SKOTO
BinOyBaeTbcsi BinOip 0OOMEKEHOI KUIBKOCTI ydac-
HUKIB Ta BHIUICHHS HAWIEPCHEKTHBHIIIOTO 3 HHUX
M Yac yKJIaJeHHS JOTOBOPY, OTPHMaHHS IOCa[H,
npua0aHHS TOBapiB Ta MOCAYr (€K.) Ta y Mapke-
TUHTY: KOHKYpc — der Konkurs — MeTon ctumyio-
BaHHSA CIIOXMBadiB CTUMYJIOBaHHS CIOXXHMBAuyiB 3
METOI0 3a0XOYEHHS [0 CIIOKHBAaHHS TOBapy MUIs-
XOM 3allyYeHHsI TOKYMI[B JI0 aKTHBHOI IisTIbHOCTI
(IMampan, 2004: 145).

Y TepmiHONOTii MAapKETHHTY IIy’Ke Oararto 3armo3u-
YeHb 3 aHIIIHCHKOT MOBH. BiTBIIICTE YKpaiHCHKHUX Ta
HIMEI[PKUX MapKeTHHTOBUX TEPMIHIB aHTIIHCHKOTO
MOXOIDKCHHS IHTEpHAIlIOHANIbHI, 10 BIAMOBiAaE
CYy4acCHUM TEHJCHILISIM TEPMiHOTBOPEHHS B Taly3i
EKOHOMIKM B YcCiX eBporeicbknx MoBax. Came
aHTIifickka MOBa BiIirpae 3apa3 pojib JaTHHH, OCO-
ONTUBO 1€ CTOCYETHCS TAKHUX Tay3el, K eKOHOMiKa
it iHpopmaruka.

OpHak, TPOAYKTHBHUM 3aco0aMy TEpMiHOTBO-
PEHHSI € 1 BJIAaCHI PeCypcH MOBH, SKi 3a0€3MEUYIOTh
MOSIBY HOBHUX TEPMIHOJOTIYHHMX OJWHUIG 3 Pi3HUMHU
3HAUYEHHSMU.

Criuparouuch Ha CEMaHTHMYHHMH Ta JIEKCHKOIpa-
¢biunuil aHanmi3 BigiOpaHUX 3 JOCIIIKYBAaHOTO TEKCTY
TEPMIHOJNOTIYHUX OAMHUIIb, MOXKHA CTBEPIXKYBaTH,
110 OUIBIIICTh BXKUTUX TEPMIHIB € By3bKOTaTy3EBUMH
(152), memro MEHINOI € KUTBKICTh MIKTaTy3€BHX
(91), a HaliMeHITy YacTHHY CKJIQJafOTh 3arajibHO-
HaykoBi (7) TepMiHH, IO TOSCHIOETHCS TIEPII 32 BCE
NPU3HAYCHHSAM TEKCTY Ta LITHOBOIO AyJUTOPIEI0 —
¢axiBuiB 3 ranmy3i MmapkeTuHry. Hampuknan, rpyHTy-
IOYMCh Ha CHeMNiali30BaHUX CIOBHHKAX JI0 BY3BKO-
rajy3eBux BigHeceHO: Above the line Marketing,
n — pexnama B 3MI, BCG-Matrix, { — martpuns
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BKTI, Five-Forces-Modell, n — monens 1m’siTU KOH-
KypeHtHux cui, Gap-Analyse, f — aHani3 mpopa-
XyHKIB, IST-Analyse, f — aHani3 (akTUYHOTO CTaHY,
Marketing-Mix, n — mapketunr-mikc, PEST-Analyse,
f — PEST-anamiz (IIECT-anani3), PIMS-Projekt,
n — npoekt PIMS (npoekr IIIMC), “Poor dogs” —
“cobaku”, Portfolio-Analyse, f — anani3z noptdens,
SWOT-Matrix, f—wmarpunsg SWOT (matpunss CBOT),
Win-Win Situation, f — B3a€MOBWTIJIHA CHUTYyaIlis,
“Worst-Case-Szenario”, n — “‘Haripmmii BapiaHT”,
Virales Marketing, n — BipycHuii mapketunr. Ciif
3a3HAYUTH, 10 OUIBIIICTD BYy3bKOT'aly3€BUX TEPMiHiB
OIHAaK Ma€ y CBOEMY CKJIa/li 3aTalbHOHAYKOBI TEPMiHHU.

HasiBHICTh 3HAYHOI KINBKOCTI MIXTaTy3eBHUX TEp-
MIHIB y TEKCTI TMOSCHIOETHCS TICHUM 3B’S3KOM IIif-
MOBH MapKETHHTY 3 iHIIMMH CyCIIJIbHIMH Ta €KOHO-
MIYHAMH HayKamH, Ha SKUX BoHa Oasyerbcs. OTxe,
Oy/l0o BUSBICHO MDKrajay3eBl TEpMiHH, IO Hale-
XKarb J0 Takux raimysell: exonomika (59), Hampu-
knan: Gewinnschwelle, f — nopie penmabenvrhocmi,
Markt, m — punok, Geschdftstditigkeit, f — exonomiuna
Oisitbricmo; 0i3Hec (28), Hanpuknan: Effektivitdt, f—
egpexmusnicmo, Gewinn, m — npubymox, Nachfrage,

f — nonum; 3oBHimHA ToOpriBas (26), Hampu-
knan: Handel, m — topriens, Anbieter, m — nocma-
uyanvrux, Marktpotential, n — nomenyian pumnkxy;

dinancu (18): Rentabilitdt, f — penmabenvricmy,
Bilanz, f— 6ananc; vopucnpyaenuis (19), Hanpukman:
Gewdhrleisten — eapanmyeamu, Insolvenz, f — 6an-
Kkpymcemeo, Verordnung, f — oupexmuea; MEHEIKMEHT
(16), nanpuknan: Differenzierungsgrad, m — cmynino
ougpepenyiayii, Bekanntheitsgrad, m — cmyninb 6i00-
mocmi; marematuka (3), Hanpuknan: Elimination, f—
eniminayis, differenzieren — ougpepenyirogamu.

Po3noBcromkeHnM SBHIIEM Y IOCHTIHKYBAaHOMY
HAyKOBOMY TEKCTi € BAKOPUCTAHHS TEPMiHOJIOTIYHUX
aOpeBiaTyp Ta aKpOHIMIB, MEPEIyCiM 3arlO3MYCHHUX
3 aHMNIiACchKoi MOBH. HasiBHICTH CKOpOUYEHB € THIIO-
BHM SIBUIIIEM JJIsI TEKCTIB JAHOTO YKaHPY, HAPUKIIA/I:
ROI — Return on Investment capital — nosepnenns
ineecmuyiil, BCG — Boston Consulting Group — Boc-
momucvka Koncarmuneosa epyna, KAM — Key Account
Management — poboma 3 KAH0OU0BUMU KAIEHMAMU.

o ocobauBOCTEW CHHTAKCHIHOTO O(OpMIICHHS
TEKCTy MiJAPYyYHUKA BIHOCATH HacamIiepel] CHH-
TaKCHYHY TOBHOTY BHCIIOBY, HasBHICTh aHaJITH4-
HUX KOHCTPYKLIiH, BUKOPUCTaHHS MEBHUX KIIIIIO-
BaHUX CTPYKTYp, 3A€01NbIIOr0 HA3UBHUHN XapakTep
BUCJIOBY, PO3TOPHYTY CHCTEMa 3B’S3yIOUHX eJie-
MEHTIB, CIOJYYHHUKIB, CIIOJYYHHKOBHX CJiB TOIIO
(bpanzec, 2009: 186).

VY pocnimKyBaHOMY MiJPYyYHHMKY HasiBHAa BEJIMKA
KUTBKICTh CKJIaIHUX PEYEHB 3 PI3HUM THUIIOM 3B’SI3KY
Ta MPOCTHX. 3a JOMOMOTOI MPOCTUX MOUIMPEHUX

pEUCHB 3/1e01TBIIIOT0 KOHCTATYE€ThCSI IEBHUU (akT abo
TaKUM YHHOM HAroJioc 30CEepPEeIKYEThCS Ha TICBHOMY
MomeHTi. Hanpuknan: Das strategische Marketing
beschidftigt sich mit langfristigen, grundlegenden
Fragen und Entscheidungen im Marketing (Walsh,
Klee, Kilian: 2009).

Y HaBeZieHOMY peUeHHI HIeThCs caMme PO KOHCTa-
Tamiro (HakTy, TOOTO MPO MOJe AiSTHHOCTI CTpaTeTid-
HOTO MapKETHHTY. A HaJlai BKe Y TeKCTI MiApyJYHUKa
Ha/a€eThCsl OB JOKJIaIHE MOSCHEHHS MOJIOKEHHS.
Taxuit miaxiJ 10 BUKJIaAeHHS iHQOpMAIlil € THIIOBUM
JUTSL IAHOTO JKaHpy, 110 3a0e3Meuye JIOTiYHe TOAaHHS
iHpopMmarii.

BTiM y TekcTi mipyYHHAKa MPEBaIOIOTh CKIAIHI
MOIIMPEHI PEYCHHS 3 PI3HUMH THUOAMU 3B S3KY.
Taki peyeHHSI TaKOXK CTBOPIOIOTH €(EKT JOTiYHOIO
nomaHHs iHpopManii i omuH ¢GakT abo TBEpIHKEHHS
BUILIMBae 3 nonepenHsoro. Ilop.: Der Kostensen-
kungseffekt wurde vielfach empirisch nachgewiesen
und beruht im Wesentlichen auf Lernprozessen im
Unternehmen: mit zunehmender Produktionsmenge
lernen Unternehmen, ihre Prozesse in Beschaffung,
Produktion, Logistik und Vermarktung immer effi-
zienter zu gestalten, so dass die Kosten pro Stiick im
Zeitverlauf sinken (Walsh, Klee, Kilian: 2009).

Mlono Tumy 3B’A3Ky y CKJIAJAHUX PEUCHHSX,
BUSIBIIGHUX Y JOCTIDKYBAaHOMY TEKCTI Migpy4YHHKa
3 rayry3i MapKeTHHTY, YacTille 3a BCE 3yCTPI4alOThCs
CKJIQIHOMIAPSI/IHI, HIXK CKIQAHOCYpsAHI peucHHs. Le
MOSICHIOETLCSL THUM, IO IAPSTHI KOHCTPYKIN Bif-
OMBarOTh NMPUYHMHHI, HACIIAKOBI, O3HAYaJIbHI, YaCOBI1
Ta YMOBHI BiIHOCHHH, & TAaKOXX THM, III0 OKPEMi Jac-
TUHH Y CKJIQJIHOMIAPSAHOMY PEUCHHI TICHO MOB'sI3aHi
Mix coOoro, Hanpuknan: Fiir einen Marketer ist es
daher nétig zu identifizieren, welche Produkte und
Produktkategorien aus Kundensicht tiberhaupt als
Alternativen und damit als substituierbar angesehen
werden (Walsh, Klee, Kilian: 2009).

[TizpsimHi O03HaYaNbHI PEYEHHS, sIKi Jy’Ke 4acTo
3yCTPIYAIOThCS Y TEKCTI MiAPYYHHKA, € CTHIIICTUY-
HOIO O3HAKOI0 IbOro xaHpy. O3HadasbHI PEYEeHHS
MepenaroTh MOJATBHI BIITIHKH Ta JIETKO ITOIIHPIOIOTH
XapaKTePUCTHKY, BOHHM XapaKTCPH3YIOTh MpPEaAMET
a00 TOHSTTS, SKE MO3HAYAE€THCS IMEHHHKOM, 4Yepes
BKa3iBKy Ha HOro icTtoTHi a00 BHUIAJIKOBI O3HAKH,
TOOTO Taki pe4YeHHs MAalOTh HIMPOKI MOKJIHBOCTI
JUTSL XapaKTePUCTUKH TIOHATH, Top.: Jede dieser SGE
ist eine organisatorische Teileinheit im Unterneh-
men mit ,,eigenstindiger Marktaufgabe und sep-
araten Umsatz- und Gewinnzielen, die unabhdngig
von anderen Geschdftseinheiten des Unternehmens
definiert werden kénnen (diese eigenstindige Mark-
taufgabe wird dann auch als strategisches Geschiifts-
feld bezeichnet) (Walsh, Klee, Kilian: 2009).
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3yCTpi4aloThCsl TAaKOXK 1 OUTBII CKJIAAHI CHHTaK-
CUYHI OJMHHII, J€ YAaCTUHU CKIIAJHOMIAPSTHOTO
peUYeHHsI HEeMOBOM HAHHU3YIOTHCS OIHA Ha OJIHY, YTBO-
PIOIOYM CBOEPITHUN JIAHITIOT, OKPEMi JIAHKH SKOTO
MarOTh HE3aJIC)KHICTh 1 JIETKO MiISTaloTh IEPerpy-
yBaHHIO, Hampukian: Ein FAS ist kein konkretes
Prognoseverfahren, sondern vielmehr ein grun-
dlegender strategischer Analyseansatz, mit dem das
Unternehmen versucht, wichtige Verdnderungen in
Gesellschaft und Umfeld rechtzeitig zu erkennen,
da die strategische Ausrichtung des Unternehmens
auf die zukiinftigen Rahmenbedingungen oft einen
grofieren zeitlichen Planungsvorlauf bendtigt und
so miissen evtl. Forschungsaktivitiiten in bestimmten
Feldern angestofien werden, neue Produkte und Tech-
nologien entwickelt werden, Unternehmensteile ver-
oder gekauft werden usw (Walsh, Klee, Kilian: 2009).
VY oMy pedeHH1 BXKUTO MiAPSAHI Ta CypsIIHI pEUeHHS,
SIK1 TIOSICHIOIOTH OJIMH OTHOTO Ta HA/IAI0Th MOJAIIBIITY
iHpopmariiro. Taka CUHTaKCHYHA KOHCTPYKILiS MPEJI-
CTaBIIA€ TeMy OiNbII PO3IMIKPEHO, BUPAKAE CKIATHI
IYMKH, [0 € THUIIOBUM JUISl JOCIIJPKYBaHOTO JKaHPY
MiZIPYYHAKA Ta B3arajai JUis HAayKOBOTO CTHIIIO.

[IpoayKTHUBHUM TpaMaTHYHUM 3aCO00M y JOCIIi-
JDKYBAaHOMY TEKCTI MiApyyHUKa Oyl10 BHU3HAYEHO
BUKOPHUCTAHHS YMOBHOTO CIOCOOY — KOH IOHKTHBY,
Hanpuknan: Demnach miisste man nur die Kdufer
und konkurrierenden Anbieter von Automobilen
bzw. Schoko-Riegeln bzw. Biichern identifizieren
und analysieren, um seinen Markt zu definieren und
kennen zu lernen (Walsh, Klee, Kilian: 2009). Dass
sich z. B. der finnische Mischkonzern Nokia, der sich
friiher im Kerngeschdft u. a. mit Forstwirtschaft
und Gummiherstellung beschidiftigte, im Laufe der
Zeit zum grofiten Mobilfunkhersteller der Welt
entwickeln wiirde, war fiir das Management des
Unternehmens nicht planend absehbar (Walsh,
Klee, Kilian: 2009).

BukopuicTaHHS KOH IOHKTHBY 3yMOBITIOETBCS Yac-
Tile HeO0OXiHICTIO MOPIBHSHHS 3 pEATHHOIO YMOBOIO,
a TaKoX JUIS Mepeaadi HempsiMOi MOBH, 1110 BJIACTUBO
SK A5 MyONiUCTUYHUX TEKCTiB, TaK 1 HAyKOBHX.

HactynHoro rpamMaTHyHOI0 O3HAKOI0 € BUKOPHC-
TaHHS pEYeHb, YCKIAJHEHUX I1H(QIHITHBHUMH KOH-
CTPYKWisIMU um+zu~+Infinitiv, sein+zu-+Infinitiv, sxi
BiJIIrPalOTh BAXKIIUBY CTHIIICTHYHY (PYHKIIitO, TIEpIIa —
BKa3yIOYHM Ha METY Aii, Apyra — Ha HEOOXigHICTh Ta
000B’SI3KOBICThL BHKOHAHHS ITACHBHOI [ii, Ta sKa €
CHHOHIMIYHOIO JI0 KOHCTPYKIIii MOJAJIbHE JIE€CIOBO
3 1H(IHITHBOM ITaCHBHOTO CTaHy, Hampukmam: Das
Vorgehen lisst erkennen, dass nicht immer komplexe
Methoden notwendig sind, um eine sinnvolle
Umfeldanalyse durchzufithren (Walsh, Klee, Kilian:
2009). Bevor ein strategischer Marketingplan

entwickelt werden kann, ist eine fundamentale und
sehr wichtige Frage zu beantworten (Walsh, Klee,
Kilian: 2009).

Taka THMOBa puca HAyKOBUX TEKCTIB K 0e30co-
OOBICTH MOSICHIOE B IOCIiI)KYBaHOMY TEKCTIiB 3HAYHY
KUTBKICTh MACHBHHUX KOHCTPYKIIH, SIKi IPEBaIIOIOThH
y TemepimmHbomy uaci. Okonomische Ziele stellen
die finalen Ziele des Unternehmens dar, auf die
alle Unternehmensaktivititen letztlich ausgerichtet
sind (Walsh, Klee, Kilian: 2009). Der Lebensmittel-
Einzelhandel wird von grofien Handelskonzernen mit
hoher Nachfragemacht dominiert ... (Walsh, Klee,
Kilian: 2009).

BucHOBKH Ta IepCHEKTUBH MOAATbIINX JOCTi-
MKeHb. JIIHTBOCTWIIICTHYHI mapaMeTpu HaAyKOBOTO
TEKCTY XaHpy MiAPYYHUK 3 MAPKETHHTY MOJIATAIOTh
Yy BUKOPHCTaHHI TakMX MOBHHX 3ac00iB, SIK Tep-
MIHH, cepel AKUX 3yCTPIdaeThcsl BEIMKa KUIBKICTh
3amo3udeHb Ta abpeBiaTyp. BusiBieHi TepmiHoIO-
TiYHI OMWHUI € 37e0iNbIIoro By3hKOTaTy3€BUMU,
IO B3araji € TUIOBHMM JUIS 1HIIMX HAyKOBHUX TEK-
CTiB, 30KpeMa HayKOBHX pOOIT, Ha KIUTaJIT HayKo-
BUX cTaTeil Ta MoHorpadiii. TepmiHONOTIUHI 0OqH-
HUI[ HA3WMBaIOTh MMO3HAYYBaJIbHI HUMU IMOHSTTS Ta
HaJal0Th TEKCTY iHpOPMATHBHOCTI, 3MICTOBHOCTI Ta
HaykoBocCTi. OdopMileHHST Ta OCOONIUBY CTPYKTYpPY
TEKCTY TaKOK MOXKHA BBa)KaTH JIIHI'BOCTUIICTHYHIM
napaMeTpoM HayKoBOTo TekcTy. OTke, JOCiKyBa-
HOMY TEKCTY MiIpyYHHKA 3 Tainy3i MapKeTUHTY MpH-
TaMaHHI HasBHICTh 3arojIOBKY, MEKiTHKOX aBTOPIB,
MepeIMOBH, IEKIIBKOX YaCTHH TEKCTY, YiTKOI CTPYK-
TypOBaHOCTI TEKCTY, TOOTO MOTO MOJiJ HAa YaCTHHH,
MYHKTH Ta MiJIYHKTH, BEJTUKOI KiJIKOCTI imocTpa-
1id, cxeMm Ta TrpadikiB, sIKi HAOYHO JEMOHCTPYIOThH
BHUKJIJICHYy 1H(OpMAIlil0, CIHUCKY JITeparypu Ta
KIII040BUX NMOHATH. Illogo cuHTakcHMYHMX OCOOIH-
BOCTEH, TO HAyKOBMH TEKCT 3 Tajy3i MapKETHHTIY,
a caMe MiAPYYHHK BHPI3HAETHCS BEIUKOIO KiJlb-
KICTIO CKJIaJHUX peYeHb, Ki MepIl 3a BCe XapakTe-
PU3YIOTHCS JIOTIYHOK MOCIITOBHICTIO BHUKJIAJICHHS
iHopmMariii, HasBHICTIO KOHCTPYKIIiH, YCKJIamgHE-
HUX 1HQIHITHBHUMHA 00opoTamMu um+zu+Infinitiv Ta
seintzu+Infinitiv, MOJaJIbHUMHU I1€CIOBAMH, BHKO-
PUCTAaHHSM KOH IOHKTHBY Ta IIACUBHOTO CTaHY.

BusiBineHi 0coOnMBOCTI SIK OCHOBHI JIIHTBOCTH-
JICTUYHI MapaMeTpu HAyKOBOTO TEKCTY >KaHpy Til-
PYYHUK 3 Taily3i MapKeTHHTY € BaXIUBHMU IPH
Horo mepekiaai, 30KpemMa Ha YKpaiHChbKy MOBY. Sk
came ix TpeOa BiATBOPIOBaTH, B YOMY IIOJISITAE CIIe-
mudika iX BiATBOpPEHHS, 5IKi 3aCO0M Ta cIIocOOU MpH
IBOMY MOXKHA BBa)KaTu €KBIBAJICHTHUMH, B SIKiil Mipi
JOIIBHUMH 1 HEOOXITHUMM € TPUHOMH ajanTarii
Ta JIOKaJi3amii — BCE IIe 3YMOBIIOE TEPCIICKTUBU
MOAAJBIIUX AOCHTIHKEHb.

ISSN 2308-4855 (Print), ISSN 2308-4863 (Online)

71



Mogo3zHaBcTBO. AiTEpaTypO3HABCTBO

..............................................................................................................................................................

CIINCOK BUKOPUCTAHUX NXKEPEJI

1. Bpangec M. I1. Ctunb u iepeBox (Ha MaTepuaie HEMEIKOTO fA3bIKa) : [yueOHoe mocobue]. Mockra : KHmxHbIi oM
«JIMBPOKOM», 2009. 128 c.

2. Kusx T. P. Oryit O. 1., Haymenko A. M. Teopis Ta mpakTuka nepekiany (HiMembka MOBa) : [Migpyd. s CTYICHTIB
BHIMX HaBy. 3aknaaiB]. Binauis : Hosa kamra, 2006. 592 c.

3. Kosryn H. TepmiHOMIOTIS MAPKETHHTY SIK aCIEKT KOHIENTYai3alli eKOHOMIYHOT KapTHHH CBITY: CEMAaHTHYHHHN CIO-
ci6 yTBOpeHHs (Ha MaTepiaii HiMelbKol Ta yKpaiHCbkoi MOB). Haykosi 3anucku K/I1Y. @inonoeiuni nayku (Mo803Ha8CmMB0).
Kiposorpaz, 2010. Ne§89(3). C. 354-358.

4. Manpan J. I1. CyyacHa ykpaiHCcbKa TEpMiHOJIOTiSI MAPKETHHTY : CEMaHTHKa Ta ParMaryka : JiHC... KaH. QiJIoi. HayK.
JuinpomneTpoBcbk, 2004. 207 c.

5. Walsh G., Klee A., Kilian T. Marketing: Eine Einfiihrung auf der Grundlage von Case Studies. 2009. URL : www.
springer.com/business+%26+management/marketing/book/978-3-540-89134-5

REFERENCES

1. Brandes, M.P. Stil i perevod (na materiale nemetskogo iazyka) [Style and translation (based on the German language).
Moscow: Knizhnyi dom “LIBROKOM?”. [in Russian].

2. Kyiak, T. R., Ohui, O. D., Naumenko, A. M. Teoriia ta praktyka perekladu (nimetska mova). [Theory and practice of
translation (German)]. Vinnytsia : Nova knyha. [In Ukrainian].

3. Kovtun, N. Terminolohiia marketynhu yak aspekt kontseptualizatsii ekonomichnoi kartyny svitu: semantychnyi sposib
utvorennia (na materiali nimetskoi ta ukrainskoi mov) [Marketing terminology as an aspect of conceptualization of the
economic picture of the world: semantic way of formation (on the material of German and Ukrainian languages)] Scientific
Proceedings of KDPU. Philological Series (Linguistics). Kirovohrad, Ne89(3). pp. 354-358. [In Ukrainian].

4. Shapran, D. P. Suchasna ukrainska terminolohiia marketynhu: semantyka ta prahmatyka [Modern Ukrainian marketing
terminology: semantics and pragmatics]. Candidate s thesis. Dnipropetrovsk. [In Ukrainian].

5. Walsh, G., Klee, A., Kilian, T. Marketing: Eine Einfiihrung auf der Grundlage von Case Studies. [Marketing: An
introduction based on case studies] 2009. URL: www.springer.com/business+%26+management/marketing/book/978-3-
540-89134-5 [In German].

72 AxTyaapHI IMTaHHS rymaHiTapHMUX Hayk. Buim 61, Tom 4, 2023



